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LYNAEZMOZ EMENAYTON & ATAAIKTYOY
ENQZH METOXQN XPHMATIETHPIOY AGHNON
MEAOE THE IYMBOYAEYTIKHE EMTPOMNHE ETHN EMITPONH KEQAAAIATNOPAE

H NEPINTQ2ZH AE= KAI TO SOLD OUT 2TO OAKA
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ApBpoypa@og: Zwn OIKovopou
MéAog Mpoappateiog tov ZEA

H emepxopevn cuvavAia touv AE= oto OAKA oTig 28/6/2025, pe
OEKAdEC XIAladeC BeatéC kal  sold out Xwpic Kapia popoen
TTAPadOCIOKNC dla@UIoNG 1 TIPowONoNC, OTIOTEAEI POVADIKO

(POIVOUEVO OTNV EAANVIKI) JOULCIKK) OKNVI). Z€ aUTO TO ApBpo, €EETA-
etal, OTIO TNV OKOTIA TNC OIKOVOMUIKAG Bewpiag, TIwg &va TETOI0
OTIOTEAECMO Eival duvaTd Kol TIOlol PNXOvIoPoi Bpiokovtal TTiow
aTIO TNV ETUTLXIO TOU.

1. Oswpia ZRTnong Kol Z1taviag Mpoc@opdg

O AEZ= dgv TIPAYUATOTIOIE CLXVA EP@AVIOEIC. H aTtavidtnTa Tipoo@opdc auv&dvel Tnv agia
NG EUTIEIPIOC. ZVU@WVA PE TN BOCIKN MIKPOOIKOVOUIKN Bewpia: Qd = f(P, T, E, S), ortou:

e Qd: {nTto0pevN TTOCOTNTA

e P : 1N eioitnpiov

e T : mpoTIUACEIC KaTaVOAWTH (fans)
e E: c1000nua

e S : TIpOCOOKiO/CTIAVIOTNTA
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4 HEPTIOPIXNMENITI
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[livakac: Nopoc MNpoaeopac Kai Zntnaong

H teplopiopévn Ipoo@opd evioxLel tn {ATNON OKOPn Kol av n TPl Ogv gival XapnAn.
MapdAANAa, o @oBo¢ ¢ amwAslog (FOMO) Asitovpyei w¢ KATOAUTNCG yia APECn ayopd

ElOITNPIwV.
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OXON XPHMATIEZTHPIOY AGHNON

MEAOE THE IYMBOYAEYTIKHE EMTPOMNHE ETHN EMITPONH KEQAAAIATNOPAE

2. Word-of-Mouth ka1 Koivwvikf Aiaxvon

Avti yio Ttapadooiakod marketing, o AE= emtevdvel (AUECO | EUPEDSA) OTNV QUVBEVTIKOTNTA
KOl TNV TIoI0TNTO TOU TiEPIEXOMEVOU Tou. O fans Asitovpyolv ¢ TIOANATIAOGCIOOTEG
TIAnpog@opiag (informal ambassadors). To @AIVOUEVO POIALEL PE UK EEATIAWOT.

3. Brand Loyalty kot Meiwon MAnpo@oplakig ABepaiotntog

Ol BeaTeC yVwWPIOLY TI VO TIEPIMEVOLV: TIOIOTNTA, CUVETIEIN, TAUTION. AUTO MEIWVEL TNV
OCUPUETPIa  TIANPo@opIag, KaBw¢ o AE= €xel xtioel “"eytuotoolvrp otnv arodoon”
(performance trust). & 6pou¢ Bewpiag TTalyviwv:
* O KOANITEXVNC OTEAVEL a&l0TTIoTO onua (crediblesignal)
» TO KOIVO ATIOKPIVETAI PE EPTTIIOTOOUVN OTNV ETUIAOYN €lotnpiov (signal-receiving equilibrium)

4. H lox0¢ tng Koivotntag Kol Tov ZuAAoyIKoU Biopatog

H euttelpia TnG cLVOLAIOC OEV Eival ATOUIKE, Eival GUAAOYIKI. To KOIVO dgV ayopalEl ATIAWG
EICITHPIO-0YOPALEl CUPMPETOXN O€ €VA KOIVWVIKO YEYOVOC. AUTO GUVOEETAIL PE TNV €VVOIO TOU
KOIVWVIKOU Ke@aAaiov. AnAadr], N XpNOIKOTNTO TOU ATOMOL €€APTATOI KAl ATIO TNV EUTIEIPIO
TOL KOIVWVIKOU TOU KUKAOU. Apa, n {Atnon av&avetal 0Xl JOVO YIo TIPOCWTIIKOUC OAAG Kal yid
KOIVWVIKOUC AOYOUC.

5. AVTICUGTNHIKN ZTPATNYIKA WG MAPKETIVYK

H euTtteipia TnG cLVOLAIAC OEV Eival ATOUIKE, Eival GUAANOYIKK). TO KOIVO dgV ayopalEl ATIAWG
EIOITHPIO-0yOPALEl CUPPETOXN O€ €VA KOIVWVIKO YEYOVOC. ALUTO GUVOEETAIL PE TNV €VVOIO TOU
KOIVWVIKOU Ke@aAaiou. AnAadr], n XpNOoIKOTNTO TOU OTOMOL €€APTATOI KAl ATIO TNV EUTIEIPIO
TOU KOIVWVIKOU TOU KUKAOU. Apa, n {Atnon av&avetal 0Xl JOVO Yio TIPOCWTIIKOUC OAAG Kal yid
KOIVWVIKOUC AOYOUC.

H mepimtwon AE= deixvel 0Tl oTnv €TTOXN TNC ULTIEPTIANPOPOPNCNCE , TO TIO I0XLPO
gepyaAeio marketing dev €ival To promo-€ival n ALBEVTIKOTNTA, N KOIVOTNTA, KOl N CUVETIEIN
OoTO prvupa. H emituxia touv e€nyeital MTANPWCE aTIO TIC APXEC TNG MIKPOOIKOVopiag, Bewpiag
TIalyvViwv, Kal KoIVwVIKNCG SIKTuwonG. Kol 10 1o evdlogepov; H armouaoia oTpatnyikrg
powlnong €ival n oTpaTnyIkn.

Disclaimer: O,T1 Aéyetal 0TO TIOPATIOVW APBPO OKOTIO €XEl VO PLXAYWYNOElL KAl €TT OLOEVI OEV OTIOTEAEL
ETIEVOLTIKA GLUPBOLAR. H apBpoypd@og dev ival TIIOTOTIOINUEVN ETIEVOUTIKA) GUUPBOVAOC, OTIOTE TIPIV BAAETE
Ta XPHMOTA 00C OE OTIOIOONTIOTE TIPOTLEKT ] OE OTIOIOONTIOTE TIAATPOPHA, KAVETE EVOEAEXT €PELVA YIO TNV
ETTITELEN PIOC OWOTHC OIKOVOUIKNC OTIOPACNC.

Mnyéc:
« AINAQMATIKH EPTASIA: TA XAPAKTHPISTIKA TON KATANAAQTON STHN MOYSIKH BIOMHXANIA

« SciELO Brazil - Understanding_the Power of Word-of-Mouth Understanding_the Power of Word-of-Mouth
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https://dspace.lib.uom.gr/bitstream/2159/23899/4/FarmakisIoannisMsc2020.pdf
https://www.philenews.com/oikonomia/apopsis-ikonomia/article/1465717/i-simantikotita-tou-brand-loyalty-sto-simerino-antagonistiko-perivallon/
https://www.scielo.br/j/ram/a/QbFXSghZGrWCzBNQmWQ5txR/?lang=en

